


COmmun IcATI ng THE ROI
Here’s the more dif�cult part!  Many bene�ts from conference attendance are 
hard to quantify and some won’t be realized for six months to a year or more 
down the road. Some would argue the top bene�t of attending a conference is 
the networking value. Where else can you �nd so many industry contacts facing 
the same issues as your organization? How do you quantify or place a hard value 
on networking? When you approach management for approval to attend a 
conference/trade show, don’t focus on how much you want to go; focus on what 
you will speci�cally bring back to the company as value for their investment. 

FOR EXAmPLE, POInT TO THE FOLLOWI ng:
Conference Session Content:  There are sessions being offered that speak to 
issues you are dealing with right now that are costing the company money. 
Highlight them in the conference program printout from our website. After 
learning about cost-saving measures, let them know you will come back with 
ideas that can be implemented with savings that most likely far exceed the  
cost of the conference.

Vendor Contacts:  There are numerous exhibiting companies that have 
solutions that can help your company solve a particular issue. You will be  
able compare various solutions. 

Best Practices:  There are speci�c customer Case Studies being offered that 
show how a company overcame the same challenge your company is dealing 
with right now.

Training:  The conference offers workshops that will help you do your job 
more effectively and ef�ciently. 

SELLIng THE BEnEFITS OF ATTEndIng
OK, so now you understand expense associated with attending and more  
importantly, the value of attending DOCUMENT Strategy Forum . How you 
communicate or “sell” this information to management is up to you. Just  
remember; salespeople don’t let customers infer the value of what they are  
selling, they make that leap for them.

If you need any additional information on attending DOCUMENT Strategy 
Forum, please feel free to call us at 866.378.4991  or email: 
jdunkel@EventEvolution.com . 

Sincerely, 

Joel Dunkel
President
EventEvolution Management Inc.

SEPTEMBER 13-15, 2010 �„ HYATT REGENCY O’HARE �„ CHICAGO

www.DOCUMENTstrategyforum.com

REGISTER BY  
AUGUST 27th  
AND SAVE  
UP TO $200

Registration includes  
access to the Document  
Forum Insider , our 
exclusive peer-to-peer  
networking site.  

Toll-free 866.378.4991 
(M-F, 9am -5pm EST)

DOCUMENTstrategy Forum.com


